PERSONAL PROFILE

MILAGROS ROCIO VERON

*DOB: 01/07/994

*Nationality: Argentinian (willing to travel)

eHealth: excellent, non smoker

*Covid Vaccine: Complete vaccination.

Status: Single

*Sponken languages: Spanish (native), English (fluent),
Italian, Portugués.

*Availability: immediately

TRAINING & CERTIFICATES

I am a young and passionated person who

seeks to develop all the skills that I have on a

new work.

I have an extensive land based experience
that would love to translate to cruise ship.
I'm very familiar with the environment. I'm
also open to learn and raise as a crew
member..

i think that my passion for the sea and my
thirst for adventure can be fully useful on a
daily and challengeing work.

I am a well presented, organized, and detail
orientated, and strive to complete my work
to the highest standard. I am a bubbly,
outgoing and positive person and thrive in
team environments.

SKILLS

* Sales and Product knowlegde

* Sale experiences

¢ Color Theory

* Attentive to details

* Extensive knowledge of cosmetics
* Creative and problem solving

* Sales techniques

* Make up application techniques

* Good communication skills

* Good time managing

« Stress tolerant

CONTACT

@miliveronmakeup
milirocioveron94 @ gmail.com

+549 336 438-8822

*STCW | 2022-expiry date: 16-08-2027

(Escuela Nacional de Salvamento y Buceo)

*ENG 1 | 2023-expiry date: 04-01-2026

(Instituto Lezama)

*Crowd management | 2023- expire date: 25/10/2028
*English Translation university 2013|2015

*Tourisim university 20152018

*Social Make-up &Cosmetology at IPSA institute|2017
*Makeup & Hair at Frumboli Studio 2018|2019
*Eyelash Lift at Idraet Pro institute|2021

*Fashion Marketing at Puro Estilo | 2022-2023

*Image consultant and integral beauty at Puro Estilo|2022-2023

WORK EXPERIENCE

Owner of a Beauty Center:

Receptionist-Buenos Aires

June 2018-2024

Creative- Deal with clients-Fulfill the role of being your own boss-Leadership
character -Learned how to sell high-quality beauty products-Dedication-

Resourceful-Personable with people -self-demanding
Saleswoman:

Dior- Galerias Pacifico/Buenos Aires

April 2019-December 2019

Present the benefits of products to make sales-Showed customers how to apply makeup
and other products to achieve desired looks-Kept counter and display areas in clean
and sanitized to protect customers and staff from infection-Finalized purchases and
processed payments- Performed cosmetic makeovers and handled fragrance
consultations and applications- Increased company sales

Mac-Rosario

July 2018-December 2018

Deal with inquiries and identified customer needs-Amazing development as a
team-Received and processed cash and credit payments for in-store purchases- Manage
conflicts and hard tasks-Always being professional-The ability to solve a problem real
quick- Provided education to clients on skin care and makeup application

Workshop:

Artistry-Buenos Aires
May 2019
Leading and coordinating comunication- Sales tecniches - Create a good feedback and

mantain the attention of the public- Played a crucial role in driving the smooth functioning

of the seevice center.



